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The stock market has given us some especially volatile days lately. The war 
in Ukraine, interest rates, high inflation (and the supply chain issues that 
contributed to it), and speculation about mid-term elections have all been in 
the news. 

Each story has the potential to move investment markets. Is the news telling 
us anything we need to know about managing our savings and invest­
ments? Is this downturn different? And what do you do about it? 

The answer is simple: you do the same thing you do when the market's 
rising. Understand that nothing lasts forever (including falling stock markets) 
and stick to your plan. Sure, this market sell-off was sparked by several issues 
we haven't seen in quite this combination before. But that's true of every 
prolonged downturn - each is caused by unique specific circumstances. 
And the stock market inevitably recovers and goes on to create new record 
highs based on the same foundation that makes stock markets work in the 
first place. 

Stocks are still long-term, news is still short-term. 

News moves stock markets, and then amplifies itself by reporting on those 
very same stock market moves. But it shouldn't move you. Remember that 
the job of the news media isn't to give you good financial guidance tailored 
to your situation. It's to sell advertising and thus focuses on the short-term. 
Stocks aren't designed for the short term. They work in the long term, a 
period measured in years. 

Does the market react to news? Of course - that's practically all it does. But 
for the long-term investor, that doesn't matter. We expect stocks to contin­
ue to do what they've done for decades: provide notably better long-run 
returns than bonds, cash, or inflation, while behaving in the short-term 
something like an over-caffeinated ferret driving a racecar. 

While some investors may try to profit from the stock market in the short­
term, research suggests that any profits they receive are more likely the 
result of luck. A long-term investor doesn't have to rely on luck. They have 
a plan. The key is to stick to it, especially in times of uncertainty. 

Look at every other stock market downturn in history. The market as a 
whole has always recovered. Not each individual stock - that's one reason 
we diversify- but stock markets cannot help but grow in the long run be­
cause businesses will continue to operate and make money and eventually 
set new record highs, despite the feeling that this time is unique. 

Succeeding with stocks when the market stinks. 

So, what should you do in this current stock market? 

1. Ignore the news. It's short-term. Your stock funds are long-term. Don't
fish with a crescent wrench.

2. Stop trying to predict what comes next. You're a human being and can
not predict the future any more reliably than you've been able to before.
And by admitting you can't predict the future, you gain a tremendous 
advantage over those misguided souls who think prediction is the way 
to make money in stocks.

3. Focus on what you can control - like your risk and costs, and your 
income tax strategy around your investments. 

4. Stick to your plan. Even a mediocre plan, executed decisively, is better
than the best strategy that you abandon at the first sign of triumph or 
trouble.

We've been down this road before, and we remain very confident that 
stock markets will once again make many future record highs. That's the 
job of stock markets: reliably outperforming bonds, cash, and inflation in 
the long run. 

But to do that job it cannot help but be erratic in the short run. The trick is 
to remember to use the right tool for the job. For the short-run, that's cash 
and bonds. If you make sure you have enough in those asset classes, that's 
all it takes to be confident you have the time for the stock market's inevita­
ble - and inevitably unpredictable - recovery. 
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"Let your dream devour your life, not your life devour your dream:'~ 
Antoine de Saint-Exupery 

Now that many people have the gift offlexibility and can work from 
anywhere, what they find this has turned into is they work from 
everywhere. "I'd like to go on a vacation that isn't consumed by my 
work:' Sound familiar? If so, you are in good company. 

This "flip side of the coin" phenomenon, where getting what we 
thought we wanted brings us something we don't like at all, is one 
of the challenging parts of planning for an ideal life. How do we 
anticipate the unintended consequences and how do we stay awake 
to the dreams when it is so much easier to take an alternate route, to 
go to sleep on them instead? 

Sometimes the reason this is easier can be blamed on what Jerry 
Seinfeld calls "Tomorrow Guy:' We stay up late because Today Guy 
wants to watch the TV show or finish the book and figures it's Tomor­
row Guy's problem when we have to wake up and go to work. 

This plays out in everyday decisions that affect our long-term health 
and wealth like increasing the cost of our entertainment subscrip­
tion instead of the amount we defer to our 401 k, or eating the bowl 
of ice cream instead of taking a walk after dinner. 

When we experience thoughts and feelings that tell us something 
isn't right we are in an uncomfortable place. It's the chasm between 
where we are and where we want to be. When it comes to money 
choices, the bridge across it is recognizing that there are two sides to 
money, and they don't work the way we think they do. 

We think the remedy out of our uncertainty and discomfort will be 
found in rational solutions and we ask ourselves technical questions. 
How can I pay less in taxes, what are the best investments to maxi­
mize return, how much and where should I save? 

What most people don't do is look at the personal side of mon­
ey. And what's unfortunate about that is that while both sides of 
money are equally important and complex, it's the personal side 
that drives decision-making. 

It's the side that needs to have the conversation with Today Guy. 

As a fiduciary, what I love most about the work I do, what I call 
Financial Life Planning, is helping people clarify what financial 
problems they want to solve and building solutions on the foun­
dation we create first, which is to make vivid what is essential to 
have in a fulfilled life. 

Fee-only financial planners offer a structured dialogue to orga­
nize their clients' thinking about living well and connecting their 
ideas to their money. This is one of the things that makes the 
experience of working with a fee-only planner feel unique. 

Many of my fee-only colleagues hear things like, "I had no idea 
someone like you existed;' or "You do things really different-
ly;' when they start working with new clients. That's because 
traditional financial advice often feels like the advisor doles out 
advice about the money, rather than putting the client's life at 
the center of the planning. 

The advisor often takes over responsibility, instead of empower­
ing the person. You. This is the essence of the difference be­
tween the traditional approach and what financial life planners 
do. 

George Kinder, founder of the Kinder Institute which grants the 
RLP® designation, recalls his work as an accountant and financial 
planner in The Seven Stages of Money Maturity. He writes: "To 
become who we most truly are, we must be free first to dream, 
then to translate that dream into the practicalities that might 
allow it to be accomplished. Only then ... should we consider 
compromises as we attach dollar signs-reality's most potently 
sobering symbol-to the dream. Right there, where dream and 
dollar cross, the surface and the soul connect:' 
And that's very different. 








